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The standard economic model assumes that people are rational and selfish. It has 
been shown, in particular in lab experiments that people deviate from the 
selfishness assumptions. People are generous and envious and they are willing to 
reward kind and to punish unkind actions – even when there is no material benefit 
from these actions. In this lecture, I will present evidence for non-selfish 
preferences, in particular experimental evidence; and we will discuss theories that 
explain this evidence.   
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